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«IDENTIFYING AND IMPLEMENTING A CUSTOMER STRATEGY
AS A DRIVER OF BUSINESS EXCELLENCE »

(100% Emuxopnynpévo amno tnv AvAA)

Huepounvieg Aieéaywynig: 27-28/09/2017
(Zevoboyxeio HILTON PARK)

ANATKH KATAPTIZHZ:

H ouvexng avénon tou avtaywviopou, to uPnAd KOOTOG
Aettoupylag kKaBwg Kal n olKOVOULKA Kplon elval HOVO PEPLKEG
amnd TG MPOKANOELG TTOU AVTLUETWTT{EL orjepa n StevBuvon Kal
n nveoioa twv Kumplakwv emiyelpnoswv / opyaviopwv. O
£YKOLPOG EVTIOTIOMOC TwV OANAyWwV KOl TWV TIPOCAPUOYWY
oUudWVA HE TIC OVAYKEC TOU OYOPOOTIKOU TOUG oTOXOoU
(mehareg) eival mMpwTapXIKAG onuaciag yla tnv Slatrpnon Kat
avartuén g emeipnong / opyaviopou.

To ogpwaplo Oa eival plo eukalpia va «EVOWUATWOOUUE» TIG
ok€PEeLg Tou TeAATn oTo emikevtpo AQPewg amoddoewv TG
enuxeipnong. Oa eival pLo TPOKANGn GTOV TPOTO TIOU OKEMTETAL
pLo emixeipnon, ouunephapfavouévwy twv SLadlkaolwy, Twy
MPOIOVTWY, TWV UTnpeowwv kat Oa AdBet umdyn véoug /
SlapopeTIKOUC TPOMOUE oUTWE WOTe va auénBel n oAwkn afia
TIou TPOodEPEL N EMLXELPNON OTOUG TTEAATEG TNG. EmumAéov To
ogpwvaplo Ba BonbrRoeL 6To va avayvwplooupe Ta EUNOSLa tou
UTIAPYOUV KOL TNV OVAYKN OVTLUETWIILONG TOUC YLO Lo ETILTUXNA
€KTEAEON OTPATNYIKAG TEAOTWVY. H TPOTEWOUEVN EUTAOKN
HEAWV Tou Tpoowritkol tng SlevBuvong o’ autr t Sdladikaoia
Ba Bonbnoet otn dnuloupyia Betikou KAipatog mou Ba Spaoel
WG KATaAUTNG oThV edaployr TNG OTPATNYLKAG.

‘000 &elval oNUAVTIKO va UTIAPXEL SECHEVUEVO TIPOCWTILKO Kal
adoolwpévn nyeoia, ivat GAAo TOCO0 GNUOVTIKO va UTTAPXEL
BéAnon va elwoakolyeTaL 0 TMEAATNG KOl va uTtepBaivovtal ta
eundblo wote va epappolovtal oTpaTnyKEG TTou 0dnyouv ot
Snuovpyia  adoolwpévwy  TEEAATWV KAl  OUVAUO TRV
ETUXELPNMATIKA aploTeuon.

AUTO O TO TETUXOUHE JLE TO VA PEPOULLE TOUG CUMETEXOVTEG
QVTLHETWTIOUG KE epyaleia / HeB6SoUG, AOKACELG, OMASLKEG
€PYAOCLEG Kal TN HEAETN MEPLTTWOEWV (case studies) mou Ba

Toug BonBrRoouv oTnV avayvwpLon onUAVIKWY TAnpodopLwv

mou Xpeladovtao yia tnv epapoyr] TnG OTPATNYLKAG MEAQTWV.

META THN OAOKAHPQZH TOY NPONPAMMATOZ Ol KATAPTIZOMENOI OA EINAI 2E OEZH NA:

e KatavooUv Kal gpunvelouv To WUEeTAPaAAOpEVO TIEPIBAAAOV KOl TIWE OUTO MMOpel va emnpedoel BeTIKA TV avamtuén Tng

ETUXElPNONG

e Avayvwpilouv TNV avaykn ylo meAATo-Keviplkp allay mou Ba upmopsl va obnynoel otnv avamtuén Kol aploteuon Tng

ETUXElPNONG

e [pocdépouv BeTIKA OTIG amoPACELS TNG EMIXElPNONG Ue To va avalnToUV Kal va KHTtavooUV TIG avTIAAYPELS TWV TIEAXTWY WOTE va

T(POPAETOUV CWOTA TLG OVAYKEC TOUC
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e ATMOKTAOOUV VEO GTUA KOl va KateuBuvovtat oL Hdvo amo toug aplpolc, aAAd mpomdviwy amo TG AUoeLg mou Ba avalntolv
e KatoAaBaivouv thv avdaykn vo SouléPouv amodoTIKA Pe E0WTEPLKOUG Kal EEWTEPLKOUC TAPAYOVTEG Kal v cUBAAoOUV oE pla
OTPATNYLKA TEEAXTWY TIOU VA EVEUVOUWOEL TNV 0TABEPOTNTA KAl TNV OVTAYWVLOTIKOTNTA TG EMLXElpPNONG

AMNEYOYNETAI
To mpoypappa ansuBivetal omokAEloTIKG o€ opyaviopols / Emyepricelg MéAn tou KEBE mou B£louv va sdopuodcouv €va
OTTOTEAECLATIKO TIPOYPALA TIEAXTOKEVTPLKIG TIOALTIKAG WG 08NYO EMLXELPNUATLKAG apioteuong. To mpoypappa akplBwe ansubuvetal o
AtevBuvTtikd Kot Avwtepa ITeAéxn KaBwe Kol O EMLOTNLOVLKO TIPOCWTTLKO EMIXELPAOEWV KAL OPYAVIOUWY TIou €xouv gubuvn yla Bépata
2TPATNYLKOU TIPOYPAUUATIONOU, NMwARcewv, MAPKETIVYK Kol Mpoowrikou.

H AOMH TOY NPOTPAMMATOZ
To mpoypappa elval Stapkelag 18 wpeg amo Tig onoieg ot 14 adopolv To I5pUUATLKO LEPOG KAl OL 4 WPEG TO EVOOETILXELPNOLAKO LEPOG.

AIAAZKAAIA
310 £v AOyw mpodypapua Ba Si6dfouv ol epmelpoyvwpoves K.K. Elie Wakil kot Avépéag Xplotomoulog ol omnoiol Stabétouv eupeia kat
TmoAveT melpa oe Ofparta opydvwaong kat Staxeipiong avOpwrivou Suvapikol EMIXEPACEWY / OPYAVIOUWY. INUELWVETOL OTL TO
nipoypappa Ba Sie€axbel otnv AyyAlkn yAwooa 0w MopeUPAOELG Kal cuTNTACELG LITOPOUV va yivouv kat otnv EAANVLKN.

AIKAIOMA :YMMETOXHZ

To mpoypappa £xeL eykplBetl amod tnv Apxf Avamtuéng AvBpwriivou  MPOKELTAL TIPOYUOTIKA yla L0 OVETTOWVAANTITN KOl OLKOVOMLKG

Avvapikol ocav mpdypoppa {wTkAG onuaociag. To mpoypauuo  cupdépouca sukalpio mou mpoodEpetal yla avaBadulon twv

eryopnyeital € ohokArpou amd tnv AvAA Katl w¢ ek toltou 8ev  Kumplakwv  Emixelposwv  adol TO  TPAYUOTIKO  KOOTOG

UTTAPYEL  OTOLOSATIOTE  OLKOVOMIKA  emiBdpuvon ylua T  OUMUETOXNG av Sev UTNPXE N emyopriynon tng Apxng Oa ntav

ETUXELPNOELG / OpYaVIOUOUG. TouAdyxloto €1530 kol TPOTPEMOVTAL OAOL  OnMwg TNV
ekpeTaMeUBoUV oTo £Makpo.

MIZTOMOIHTIKO MAPAKOAOYOH2H:
To KEBE Ba edpobLdoel 6AOUG TOUG GUPUETEXOVTEG We MioTomotntiko MapoakoAolBnong.

AHAQZEIZ SYMMETOXH2
Ot AnAwoeLg ZuppeToxng va arnootéAAovtal oto KEBE, e-mail: gvenizelou@ccci.org.cy ¢pag. 22668630 to apyotepo pEXPL TV Mapaokeun
22 Jenteuppiov 2017.

loa teploootepes mANPoWopies napakadeiode Onwe emikolvwveite Ue tov K. Xpioto TavteAE oto KEBE, tnA.
22889840, aé: 22668630, T.K. 21455, 1509 Nevkwoia

Me extipunon, \

Business
Xpiotog Tavtelég Excellence
yla Feviko Mpappatéa

/TB

To npdypappa seykpidnke and Tnv AvAA. O emXEIpfiosIg Mou -

CUHMHETEXOUV HE EPYOSOTOUNEVOUS TOUG, O ONOIO! IKAVOTToI0UvV A%’:,"’e‘;‘:;‘;’,?f\:’fﬂ‘:
Ta KpITRpia TNG AvAA, 8a TUXOUV TNG OXETIKIG EMXOPHyYNong. 2 N\ AUVApIKOU

Kunpou
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AvaAutiko QpoAdyio Mpodypappua

TETAPTH 27/09/2017

09.00-09.30 (0,50) Introduction and Objectives
- Introducing the delegates
- Expectations of the delegates
09.30-11.00 (1,50) Successful Customer Strategy
- What is a customer strategy and why we need one
- The art of transformation (unfreeze — change-refreeze)
- Why implementation of strategies fail: driving vs.
restraining
- Minimizing resistance to change
- Sources of innovation and change
- Group work - Organization focus and barriers

11.00-11.15 (0,25) COFFEE BREAK

11.15-13.15 (2,00) The role of the customer in your organization
- Decision making culture (company values)
- The trade — offs: customer vs. employees vs. quality
- Increasing value
- Group Work
- Impact on how things are done (internal)
- Impact on company perceptions (external)

13.15-14.15 LUNCH

14.15-16.00 (1,75) Dimensions of the overall business strategy
- Group Exercise
Products vs. Processes vs. Service
- Customer centric change: organization enablers and
barriers
Group Exercise: factors impacting organizational readiness

16.00-16.15 (0,25) COFFEE BREAK

16.15-17.30 (1,25) Case Study 1 (unfreeze)
“Distributor in distress” — elements of customer strategy
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NEMNTH 28/09/2017

09.00-09.30 (0,50) Summary and Feedback
Learning Points
09.30-11.00 (1,50) Creating a customer strategy as the driving force for change:
- Why a customer strategy is the driving force for change
Group work: Situation analysis: industry (P.E.S.T.E.L.)
competitiveness (Porter’s 5 forces)
- Idea generation and initiatives
- The journey

11.00-11.15 (0,25) COFFEE BREAK

11.15-12.15 (1,00) Customer engagement sets the direction
- Customer behaviour
- Attitudes: rational and emotional
- The touchpoints
- Identifying improvements

12.15-13.15 (1,00) Group Work: Customer targeting prioritization:
- Customer experience
- Engagement vs. relationship vs. potential
- Initiatives prioritization

13.15-14.15 (1,00) LUNCH
14.15-15.15 (1,00) Case Study 2 (Change): “Bank Customers heard”

(moving to action)
- Identify and prioritize improvement areas

15.15-15.30 (0,25) COFFEE BREAK

15.30-16.30 (1,00) Case Study 3 (re-freeze): “Car breakdown”(the details) —
initiatives and actions for improvement
Conclusion:
Moving forward — employee buy-in
16.30-17.30 (1,00) Follow up workshop
Explanation
Homework
Discussion
Closing remarks

Znu: H napouciacn 6Aou Tou mpoypdppatog Ba yivel kat amnod toug §U0 EKMALSEUTEG TaUTOXpova
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AfAwon Zuppetoxrg

EmiBupovpe va oag TANPO@OPiGOULE OTL EVOLAPEPOUATTE VA CUUUETATYOVIE GTO ZEULVAPLO TIOU
Swopyavwvel o KEBE pe 6épa:

«IDENTIFYING AND IMPLEMENTING A CUSTOMER STRATEGY AS A DRIVER OF
BUSINESS EXCELLENCE»

Iroyeia Emyeipnong / Opyaviopov

‘Ovopa Emtiyeipnong:

Ap. Mntpwov Epyodotn Kowwvikwv Ac@aricewv:

TnA. das.
AebBuvon:

T.0. T.K.
E-MAIL:

Ap. EpyoSotouvpévwv:

[0 Asvkwoia, 27-28/09/2017 (Eevodoyeio HILTON PARK)

IToela SUPPUETEXOVTWV

Ovopata ZTuupeTEXOVTIWV: 0<£om oty Etaipsia:

L e esins eeeeareeea e ee e e anr e srae s sreeere s
2 e snnnens e e e e e an e enes
B e i e s
HUEPOUNVIO .t e YTOOYPOUPN oot e
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